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This best-selling text is approved by the Florida Real Build Your Successful Career

Estate Commission for use in meeting the 45-hour - with Dearborn™ Real Estate

postlicensing education requirement. Education

o NEW—"In Practice” ideas show licensees how fo apply laws and Up and Running in 30 Days
contract provisions to help their buyers and sellers and to achieve :
SIEREsS Sales and Marketing 101 for

Real Estate Professionals

* NEW—Moare ideas on finding buyers and sellers, such as direct mail, sl iy
developing spheres of influence, and farming Big Book of Real Estate Ads

* NEW-— Updah;ed Fin?nc'lng information; includes examples using the 20 Ihioga | Wish My Brokur
new Good Faith Estimate form and the new HUD-1 settlement statement Ehk Tobl bl

[ ]

Real-world tips and suggestions reinforce key material and allow
users to apply what they have learned

-

Important forms for real estate practice are identified throughout the
text and ready-to-use forms are included at the back of the book

Learning objectives, key terms, discussion questions, chapter
summaries, and practice exams emphasize fundamental concepts
and provide review tools for additional study
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